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Example: A300K; 6% commission example is shalvove whereyou normallyreceivel/2 of
the $18,000.00 commission. This is $9,00@6dss After $1,500.00 isubtracted foradvertising,
marketing and other costs. Your net commission is about $7,500/8(Qrovide net $15,000.00
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A white paper is an authoritative report or guide
helping readers understand an issue, solve a
problem, or make a decision. White papers are
used in two main spheres: government and
business-to-business marketing. They may be
considered as grey literature.

White paper - Wikipedia, the free encyclo...
en.wikipedia.org/wiki/White_paper Wikipedia
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Please review this document. It is created in a version of .PDF
which allows for comments on each page. There is an area on
the final page for any other comments, corrections, questions or
suggestions.

Please include your name, company, title, telephone number and
email address if you wish to have included on the final
distribution copy.

After an appropriate amount of time & response, we will finalize
and distribute a copy to industry professionals for any final
commentsc then; onto full international distribution.

We appreciate your unpaid volunteer time in assisting with this
peer review and hope to include you in future Real Estate White
Paper peer review and comments. Yours truly, Dennis Buettner,
Marketing Director, Real Estate !nnovators, Inc.
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Program status as of January 1, 2015
Successful 2014 Alpha Test
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G 2 A U KistinglRMebentation Plan,BReal Estate
Innovatorscan nowdouble the income of their
office in 6 months and keep their hard won sellers
listing, transaction credit and transaction fee with
an inoffice Express Auction anywhere in the USA
|' y R / | -}érrl/'A. R’;\llbws@(éEO, NAR Member, Broker, Auctioneer, Own
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Program Summary

Real Estate 'nnovators

We provide a free agent designation - Go all of your agents -
Ghat will double your net (or more) and you keep your listing!
All commissions are negotiable. We 50/50 split of fees. Auction company
uses a buyers premium Ghat generally is 10% added to the bid amount.

You keep bhe listing in your company's name.

Here is Comparison Between "Plan A" & "Plan B"

Traditional Real Estate Sale - "Plan A"

Traditional real estate sale utilizes only a Plan A
Go handle every type of sales sibuabion.
A $300K; 6% commission example is shown below where you normally receive 1/2 of

the $18,000.00 commission. This is $9,000.00 gross. After $1,500.00 is subtracted
for advertising, marketing and other costs. Your net commission is about $7,500.00.

Our "Double Your Net" Sale - "Plan B"

Utilizes The ExpressAuction Method to handle Real Estate
Emergencies from your in-office ExpressAuction Division.
- In your company's name! -

If you sell with a 6% commission.
our program doubles your net. = 2X = $15,000.00
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One in every three properties will be sold using an auction listiNé\R:)

a! O02NRAYy3 G2 I aiddRe [RealEStatg Salefxs bt
Association of Agents (NAR), the future of
the real estate auction business may be
heading toward one in every three [1/3]
properties being sold or influenced using an
I dzOG A2y fAAGAYID LT 0
brokers looking for new opportunities to
generate additional revenues, might want

to consider opening an auction divisigng m Traditional 66.6%
Robert Albanese, Strategist, Realqagyoos = Auction 33.3%

Real Estaténnovators- what the NARis reporting is that 1/3 of your hard won ldfeng sellers
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The NAR makes it subtle, yet obvious tRatl Estaténnovatorsshouldnevergive away their

listing to an unaffiliated auction company and that to remain profitable [with the realized
potential that 1/3 of their business is leaving], Brokers should hia® own in-office Express
Auction Division.

When an Agent rips up a seller contract and hands their listing over to an unaffiliated auction
O2YLI yeés GKSANI YIFYS YR KSANI 2FFAO0SQa ylIY
have lost their life long seller and all the confidence the seller had in them for life. The
unaffiliated auction company is now the one who works to impress your former seller and helps
GKSY (2 aY20S 2y¢o

The Agent gets no transaction credit or transaction fe®e Agent is not listed on the unaffiliated
FdzOGA2y O2YLIl yeQa {StftSNI O2yiNIOld ¢KS dzyl
wSEfG2NRat f2ad &St t SNIhdARbkt iightipezh SBnalbrefeirdl igeS 4 a
They might not(Routinely from 0% 2%)Either way, the Agent has lost their listing, valued
relationship and trust with the seller, to another unaffiliated company.
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Program Highlights

FREE Professional Real Estate Auction Agent (REAA) Program details

v Completely free, professional Real Estate Agent Designation. A $325.00 value.

v Sold in your company's name - from your free in office ExpressAuction division.

v  No marketing costs ever to the Brokerage or Real Estate Agent.

v Handle at least 25 brand new lines of business opportunities.

" Handle "Real Estate Emergencies" which require rapid sale of property and contents.

v Expand your free ExpressAuction divisions to all of your company's brokerage locations.

< We train all of your Real Estate Agents and Brokers on-line or live. Free. No cost. No annual fee.
v~ We are the only Maryland/Virginia based Swanepoel Real Estate Innovator Company.

+ We provide Real Estate Agents with a winning "Listing Presentation Plan B".

" Brokers can use our program is an excellent Real Estate Agent recruiting tool. - Hire Auction Agents too!
v Listing is sold in "as-is" condition in 30 days. Close in 30 days. Broker paid in 3 business days.
v No fees or costs ever for any participation by Real Estate Agent / Broker.

v 10% Buyer's Commission and all closing costs are paid by the buyer.

+" No home inspection, open houses or showings.

v Seller not expected to pay for improvements or staging.

v  Single page seller and buyer contract with no contingency clauses.

v Seller pays a nominal marketing fee.
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List of New Business Potential with FREE Professional Designation
as a Real Estate Auction Agent and In-Office Express Auction
Division. You keep your listing in your company's name.

1. Convert FSBO 20. Bankruptcy

2. Real Estate Emergencies 21. Divorce/Death/ Taxes

3. Expired Listings 22. Charitable Organizations

4. REO Department - Banks 23. Private Schools/Universities
5. Developers 24. Corporations

6. Builders 25. Insurance Company RE Dept.
7. Home Remodeling 26. Probate/Clerk of Court

8. Investment Groups 27. Foreign Governments

9. Municipalities/Local/State 28. Option Guaranteed Sale

10. Federal Government 29. Time Share

11. Attorneys 30. HOA's

12. Accountants 31. Private Lender/Mortgage

13. RE Consultants 32. Loan Portfolios

14. Appraisers 33. Religious Organizations

15. Estates 34. Retail Store Leases

16. Nursing Homes 35. Ground Rent

17. Retirement Communities 36. Going of Business

18. Relocation Services 37. Convert Business FSBO

19. Tax Sale Notices 38. Business Brokers

Powered by
EXPRESSAUCTIONEERS
“EA 2015 - 1024R8**J**

“RI2015 - 1024J8"MP* FOR INSTITUTIONAL INVESTOR USE ONLY / NOT FOR PUBLIC VIEWING OR DISReWEStHD#NVhitePaper.com



|RealEstateWhitePaper.com

» The Future of Real Estate Agents and Brokers.

28 [ Sttt Ay | 2dNIYTEFPRYVEER b YS
2dzNJ ONRB 1SN ISQamayl YS A&
We enhance your brand capabilities.

5

We keep your listing in your name for more exposure
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